
Buyers Agency After the Practice Changes of August 17  th  , 2025 – Q & A  

1. Why do I need to sign a written agreement with a buyer’s agent before touring a property?
Following the National Association of Realtors (NAR) settlement in 2024, real estate agents are now 
required to have a signed buyer agreements before showing any homes or properties, including virtual tours. 
This ensures transparency in how your agent will be compensated and outlines the terms of your working 
relationship.

2. Am I responsible for paying my buyer’s agent?
Yes—buyers have always been responsible for compensating their buyer’s agent, as outlined in their 
agreement. Historically, many sellers offered to cover some or all of this fee through the MLS (Multiple 
Listing Service). However, as of August 17, 2024, MLS platforms nationwide can no longer display or offer 
agent compensation, shifting the responsibility to the buyer, unless otherwise negotiated in the purchase 
agreement or the seller’s broker/agent furnishes the buyer’s agent with a “Compensation Agreement Between 
Brokers.”

3. I thought sellers always paid the buyer’s agent. Why am I now being asked to cover this cost?
It’s a common misconception. While buyers were technically always responsible for their agent’s fee, most to 
all sellers used to automatically offer all or part of the compensation fee to a buyers agent in their listing 
agreements. However, with the new rules, such offers can no longer be publicly offered in the MLS. Now, 
buyers must either pay the fee directly; negotiate for the seller to contribute toward it as part of the purchase 
agreement; or the buyers agent can ask the listing brokerage if the seller is offering any buyer agency 
compensation through a signed “Compensation Agreement Between Brokers.”

4. Can the seller still cover the buyer’s agent fee?
Yes, but it’s no longer always automatic or advertised through the MLS. Some sellers may still choose to 
offer compensation to the buyer’s agent, but this is now handled on a case-by-case basis and typically 
negotiated as part of the purchase offer. Think of it like any other seller concession—it can be requested and 
negotiated, but it’s not always guaranteed.

5. What if I don’t want to pay a buyer’s agency fee?
Each brokerage has its own policy on this situation. At Baker-Kehoe Realty LLC, if a buyer chooses not to 
work with a buyer’s agent under a formal agreement, they may still view properties—but only with the 
listing/seller’s agent for that specific property. In this case, the buyer must sign a Non-Represented Buyer 
Agreement form. 

Please note that in this instance:

• The seller’s agent cannot counsel or offer any advice to a non-represented buyer.

• The seller’s agent cannot draft or scribe an offer on the buyer’s behalf.

• The buyer would be responsible to draft their own offer or hire an attorney to do so.

• Any confidential information the buyer shares with the Seller’s Agent, may be shared with the 
Seller(s).

• The buyer would be responsible to do their own research about the property and the area of interest. 
The listing agent can provide informational documents regarding the listing, such as sellers 
disclosures, lead based paint disclosures and any other important documents that were provided by 
the seller. 


